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RE/MAX Showcase Ranked at  
Number 22 in the United States  

On June 15, 2014 we were notified by RE/MAX LLC in Denver that RE/MAX Showcase was ranked at num-

ber 22 in the nation among the “Top Firms Ranked by Closed Transactions per Sales Associate” in the REAL 

Trends 500, with an average of 24.8 transactions per agent! 

 

“Because a Top 50 list was not included in the published report, we asked REAL Trends to provide us with their 

500 spreadsheet, and we created the productivity list based on their data…not surprisingly, RE/MAX broker-

ages hold 41 of the top 50 positions and you should be very proud that RE/MAX Showcase is ranked at number 

22 in the country.” said Dave Liniger, RE/MAX Co-Founder and Chairman. 

 

Congratulations go out to our RE/MAX Showcase Sales Associates’ outstanding performance and for a job ex-

ceedingly well done. They are the best of the best and we are so proud of them and for their contributions to our 

clients and our industry. 

 

A huge thank you to our Sales Associates for making RE/MAX Showcase one of the most successful real estate 

companies in our industry. Their hard work allows us to be ranked in the top half of the 50 most productive real 

estate brokerages in the USA. 

 

The results are based on home sales data in the prestigious 2014 REAL Trends 500 Survey. RE/MAX Show-

case was one of only seven Illinois real estate Brokerages included in the top 50 national brokerages of which 

an impressive 41 were affiliated with RE/MAX. 

 

Our agents always put the customer first and when your buyers and sellers are happy, they refer you to their 

friends and family. In the world of real estate, a referral is the greatest compliment. 

 

The 2014 REAL Trends 500 surveyed 1,451 participating brokerages by the total 2013 residential transactions 

sides. Among the top 500, RE/MAX calculated the 50 brokerages averaging the most transactions sides per 

agent. 

 

The REAL Trends survey is considered by everyone as one of the most accurate, if not THE most accurate sur-

vey possible. REAL Trends has the full respect of our industry. 

 

We cannot say it enough times how proud we are of our Sales Associates and the hard work they put in every 

day as they take great care of their clients. The best agents are backed by a superior back office from RE/MAX 

Showcase Corporate to each member of Staff; thank you all for making it happen day-in-day-out. Chart on Page 2 


